
BE NO STRANGER FREE

THE INSIDE CHECKLIST WE USE ON EVERY CLIENT

The 30-Second
Stranger Test
6 things that make a stranger trust you in
30 seconds. This is the same checklist we
use when we charge $100 to check a
founder's LinkedIn profile. This time, it costs
you nothing.
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A stranger decides if they trust you before you say one
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BEFORE YOU START

Nobody reads your resume anymore.

They check you out in 30 seconds.

Someone lands on your LinkedIn profile, maybe before a call, maybe before they
reply to your message. They are not reading your bio. They are scanning six
exact spots on the page, in the same order, every time.

In the next 30 seconds, their mind makes a choice: trust you,

or scroll past you.

Most founders lose that 30 seconds and never know it happened. This is the
same checklist we use inside our own agency before we tell a client what to fix,
shown here on a real profile, so you can see what passing looks like, not just
read about it.

WHAT IS INSIDE

01

The Banner & Photo
What they see in the first 2 seconds

02

Headline & Positioning
The one line that follows you everywhere

03

The Featured Section
Your proof shelf, usually left empty

04

The Experience Section
Where buyers check if you are real

05

Recent Activity
Are you even still here

06

Recommendations
Proof you cannot write yourself
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THING ONE · THE FIRST 2 SECONDS

The Banner & Photo

A real profile, marked up. Not a mockup.
THE FIX

Banner: it should say what you do and who you help, in one glance. Not a wall of logos.
Photo: shoulders up, plain background, look at the camera, taken in the last 12 months. If a
stranger cannot say what you do in 2 seconds, this part is failing.

INSIDE TIP A small smile with direct eye contact works better than the serious "boss" face.
People trust a face that looks easy to talk to more than one that looks important.

01

TELLS YOU WHAT HE DOES

CLEAR FACE, PLAIN BACKGROUND
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THING TWO · THE LINE THAT FOLLOWS YOU

Headline & Positioning

Same profile, same 30 seconds. This time we read the line under the name.
THE FIX

Your headline shows up everywhere. In search. In comments. In connection requests. Not just
on your profile. Start with the result you give people, not your job title. "Founder" tells a
stranger nothing. "I help founders get noticed on LinkedIn" tells them exactly who to send you
to.

COPY THIS

HEADLINE TEMPLATE

"I help [the people you help] get [the result you give them], without [the part they

hate]."

INSIDE TIP Put one real number near your headline too. Not buried further down the page. A
real follower count or growth number next to your name builds trust fast, before
they read a single line.

02

A HOOK, NOT A JOB TITLE
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THING THREE · YOUR PROOF SHELF

The Featured Section

Worth pinning: a real hook, a real point, a real result under it.

Or pin the number itself. Both work.

THE FIX

Pin three things only. Your best post. A client result with a real number in it. And one thing that
turns a visit into a lead. You can change what is pinned any time, most people do not know
this. Treat it like a shelf you update, not a shelf you fill once.

INSIDE TIP A pinned post with a real number in the first two lines works better than one that
opens with a story. People skim Featured even faster than the rest of the page. Lead
with the proof.

03

THIS IS WHAT GETS PINNED
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THING FOUR · ARE YOU REAL

The Experience Section

A real Experience section. Job titles backed by real numbers, not just words.
THE FIX

Write 2 to 3 lines for your current role. Plain words. What the company does. What you own.
One real number if you have it. Shrink old, less useful roles down to one line so they do not
steal attention.

INSIDE TIP Your current role counts more in LinkedIn search than your old roles do. Use the real
words your buyers search for in that description, not just your job title. It helps them
find you.

04

MATCHES THE HEADLINE

REAL NUMBERS, NOT JOB TITLES
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THING FIVE · ARE YOU STILL HERE

Recent Activity

One real opinion. 78 reactions, 46 comments. No repost, no filler.
THE FIX

Post 2 to 3 times a week if you want this profile to bring you work. Sharing other people's posts
is fine, but add 3 or more sentences of your own view on top.

INSIDE TIP A post that gets real replies beats a post that only gets likes. Ask one direct question
at the end and more of the right people will stop and answer.

05

HIS OWN TAKE, NOT A REPOST

REAL PEOPLE REPLIED
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PROOF IT WORKS

What Consistency Builds

This is what posting often builds. Real account, real 12-month view.

INSIDE TIP Most of this growth did not come from one lucky post. It came from showing up
every week for a year. That is the whole secret. There is no shortcut around it.

+

423% MORE THAN LAST YEAR

ONE POST DID THIS JUMP
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THING SIX · PROOF YOU CANNOT WRITE

Recommendations

Real clients, in their own words. Not written by us.
THE FIX

Ask for recommendations that answer one question: what changed after working with you.
Give the person one line to start with. Most people never write one simply because they do
not know what to say. Hand them the words and they will send it.

COPY THIS

THE ASK, SENT AS A MESSAGE

"Would you write a quick recommendation? One or two lines on what changed after we

worked together is perfect. It does not need to be long."

06

A REAL CLIENT, UNPROMPTED

HE SAID THIS UNASKED
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MORE REAL PROOF

What Clients Actually Say

More real recommendations. Specific words, not generic praise.

INSIDE TIP A recommendation from a client who paid you carries more weight than one from a
coworker. If you only ask one group first, ask the people who paid you.

+

SPECIFIC, NOT GENERIC

PROOF HE CAN DO THE WORK
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NOW YOU KNOW THE CHECKLIST

Most founders can spot 2 or 3

of these. Almost nobody fixes
all six.

Knowing the checklist is the easy part. Rewriting six parts of your own
profile, in your own voice, while running a company, is where most
people get stuck.

Want me to just handle it for you?

If you want us to handle your profile and get you in front of decision-makers,
VCs, and other influential people, you can book a call with me directly. No
forms, no funnels. We will look at your profile together, and if it is a fit, we get to
work.

50+
FOUNDERS WE WORKED WITH

10M+

IMPRESSIONS EVERY QUARTER

20+
VCS CONNECTED

Book A Call With Me →

cal.com/vaibhavyadav/30min · 30 minutes · talk to Vaibhav directly, not a bot

https://cal.com/vaibhavyadav/30min

